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at Manulife Securities Incorporated or Manulife Securities Insurance Agency (?Manulife Securities?). This is not an official publication of Manulife Securities. The views, 
opinions and recommendations are those of the author alone and they may not necessarily be those of Manulife Securities. This publication is not an offer to sell or a 
solicitation of an offer to buy any securities. This publication is not meant to provide legal, accounting or account advice. As each situation is different, you should seek advice 
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EYE OF THE TORNADO

We are in the eye of the 
tornado.

People are coming out from 
their cellars and starting to 
clean up and get back to work.  

Few realize that the wind is 
starting to pick up again.

? Please let us know if 
you know someone 
worried about their 
financial plan and 

investments."

The Good:

The world appears to be ?flattening the 
curve?. Over 400 companies are 
working towards a vaccine for 
treatment of COVID-19.

This recession (we are in one right 
now: it just won?t be official until this 
summer) was not economicaly driven.  

Using driving a car as an analogy, most 
recessions are caused when an old car 
slows down, starts breaking down and 
needs to go into the shop for repairs 
before getting back on the road. 
Typically, it takes 5 times the length 'to 
get the parts and repair the car ' as it 
did to break down and to replace the 
jobs lost in a recession and recover.  

In the first quarter of 2020, the world 
slammed its foot on the brake in effort 
to reduce the COVID-19 pandemic.  
The world is now taking its foot off the 
brake and is slowly pressing the gas.

Governments around the world are 
injecting stimulus and quantitative 
easing to prevent a depression. 

Canada?s deficit will be over $250 
Billion and the US over $4 Trillion this 
year.  There is not much fear of 
inflation as  interest rates are at record 

low levels and the whole world is 
experiencing this at the same time.

One trillion $ in cash is parked in the 
US and is starting to flow back into the 
stock market.  The massive panic 
buying and selling volatility may 
return.  Expect ongoing large swings in 
portfolio values.

The Bad:

We are starting to hear about public 
companies seeking bankruptcy 
protection including: J.C. Penny, 
Reitmans, Hertz, Pier 1 imports, 
Neiman Marcus and J Crew.  There will 
be many more to follow.

It is estimated that 25-50% of all small 
businesses such as restaurants and 
bars may never reopen.  These 
industries operate with very small 
profit margins. Now add on a few 
months of rent while closed with litt le 
or no revenue.  Add on the set-up cost 
of  taking new protective measures 
(plexiglass etc). Add on increased 
cleaning and labour cost and the limits 
to the number of patrons as they 
reopen.  The result may not be a 
promising outlook.

                                       (continued...)
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The Ugly:

Canadians have the highest personal debt of 
developed nations. Debt as a percentage of 
disposable income is expected to rise in Canada 
from 176% to 230% (as per CMHC estimate).  It is 
estimated that 46% of Canadians said they are on 
the brink of insolvency and are $200 or less away 
from not being able to pay all their bills each month.   
25% of Canadians are unable to meet all their debt 
obligations every month. (as per MNP Ltd) . These 
statistics were in March before the COVID-19 
measures took effect!  The offset is that people are 
not spending as much on social activities.

This could cause a surge in bankruptcies which in 
turn could snowball causing a decline in real estate 
prices.

There could be a second wave of the COVID-19 in 
parts of the world.

The Solut ion: (this is what we help you with) 

- Use our financial planning advice.
- Replenish and maintain your rainy day fund as 

best you can.
- Eliminate ?bad debt?.  Debt should be 

tax-deductible and/or resulting in an asset (such 
as real estate) and structure your debt to avoid 
?high? interest debt such as credit cards.

- Ensure there is an allocation of cash in your 
portfolio to meet 6-12 months of income.

- Gradually shift your assets in reaction to the 
economic conditions (be prepared to shift some 
of your no and low risk investments into equities 
when large corrections occur).  It sounds simple.  
Buy low and sell high; but this is not what most 
investors do, due to fear, panic and greed.

Commissions, trailing commissions, management fees and expenses all may be associated 
with mutual fund investments.Please read the prospectus before investing.Mutual funds are 
not guaranteed, their values change frequently and past performance may not be repeated. 
Mutual funds, stocks, bonds, GICs, and financial planning services are offered through 
Manulife Securities Incorporated. * Insurance products and services are offered through 
Manulife Securities Insurance Agency (a licensed life insurance agency and affiliate of 
Manulife Securities) by Manulife Securities Advisors licensed as life agents.

Manulife, Manulife & Stylized M Design, Stylized M Design and Manulife 
Securities are trademarks of The Manufacturers Life Insurance Company and 
are used by it, and by its affiliates under license. Manulife Securities 
Incorporated is a Member of the Canadian Investor Protection Fund and a 
Member of the Investment Industry Regulatory Organization of Canada.. 
Holistic Wealth® is a registered trade mark of Len Colman and is used by his 
affiliates in the Summerland office.
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- Fear of contracting the COVID-19 virus ourselves.
- Fearful of passing it along to a loved one, especially if 

they have compromised immunity.
- Financial strain on the family given changes or 

restrictions to employment.
- Having to home-school children while juggling working 

from home or away at your workplace.
- Waiting for surgery (which has been postponed).
- Fearful to attending to one?s health issues for fear of 

being exposed, which has in turn created further 
(often undetected) health problems.

- Concern about the value of their investments declining 
in value.

- Solitude, anxiety or depression.
- Not being able to visit loved ones in hospital or seniors 

homes.
- Not able to gather and show respect for deceased 

loved ones.

Staying safe and staying home has created both great 
opportunities for families to spend time together and bond; 
but also can be stressful on a relationship. You may have 
heard me say ?they married for better or for worse ?  but not 
for lunch?.

It is important for us to be self-aware and to self-regulate. I try 
to be a positive person but I will admit that my concern over 
the world economy and the debt levels of individuals, 
corporations, and governments is creating worry for me.  The 
world may have several years of recovery from this pandemic 
even after a vaccine is discovered.

There are a variety of methods available to get assistance in 
dealing with this stress.   We are by no means experts in this 
speciality; but we are happy to help in any way possible.

                     Ment al Wellness
The last few months have been stressful to all, 
whether we openly and consciously acknowledge 
this or not.  Here are some examples of the stress:

- Being an essential worker (ranging from 
health workers to grocers) living in the fear 
of being exposed to the Virus.

holisticwealth.ca                 Holistic Wealth®           250.494.1130



Underweight Slight ly 
Underweight

Neut ral Slight ly 
Overweight

Overweight

Fixed Incom e

Government Long-term

Mid-term

Short-term

Investment 
Grade

High Yield

Floating Rate

EQUITIES

Canadian Dividend 
Focused

Large Cap

Small Cap

US

European

Asia

Emerging 
Markets

BRIC

Sect or Underweight Slight ly 
Underweight

Neut ral Slight ly 
Overweight

Overweight

Consumer 
Discretionary

Consumer 
Staples

Energy

Financials Banking

Insurance

Asset 
Managers

REITS

Materials

Utilit ies

Telecommuni-
cations

Healthcare

Industrials

Information 
Technology

Who is 
HOLISTIC 

WEALTH® ?
This is the trade name under which 
the Summerland office of Manulife 
Securities Incorporated operates. This 
differentiates us from most 
traditional stockbrokers and 
investment advisors who do not take 
the same holistic wealth approach in 
working with clients. We take a 
financial planning approach when 
advising clients, taking their debt, 
insurance and investment portfolios 
into consideration. We use solutions 
that people understand and avoid 
?synthetic? investment products (such 
as hedge funds). 

Len Colm an, BA, CFP, CLU 

Senior Investment Advisor, 
Manulife Securities Incorporated

Insurance Representative,
Manulife Securities Insurance Agency 

len.colman@manulifesecurities.ca

Holist ic Wealt h® 
Manulife Secur it ies Incorporat ed
(office) 250.494.1130 
(toll free) 1.888.403.9392 
www.HolisticWealth.ca

P.O. Box 840 
103-9523 Main Street 
Summerland, BC V0H 1Z0

                   THANK YOU
We thank you for your incredible 
loyalty as a client. We strive to 
provide our best advice and service. 
We also continue to grow our 
business and want to thank those 
who have encouraged their families 
and friends to work with us. We 
continue to appreciate your 
introduction of us to anyone you 
believe would be a good fit within 
our financial planning and 
investment practice. 

We currently advise clients 
throughout BC, Alberta and Ontario. 
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Our  Cur rent  Allocat ion Out look
Below is a chart of different asset classes and sector exposure with our current 
outlook compared to the normal weighting. Based on the economic outlook, we may 
want more or less than our normal exposure to each category. Each individual 
investor will have a different investment portfolio depending on their personal 
circumstances considering their: Risk Tolerance, Income requirements (both current 
and anticipated), Time Horizon, Taxation, and of course Temperament (investor 
behavior). We then look for opportunities to tax-optimize the holdings based on 
which plans hold which investments. You should consult us to determine the ideal 
asset mix and asset selection given your circumstances.
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